
	SCRIPT	INSTRUCTIONS	
	
NARRATION	–	Two	choices	from	the	Narration	scripts	or	send	us	your	own!	
	
DOCUMENTARY	-	Two	choices	from	the	Documentary	scripts	or	send	us	your	own!	
	
AUDIOBOOK:	-	Two	separate	pieces/pages	from	the	book	exerts	or	send	us	your	
own!			One	page	max	from	any	of	the	page	exerts.		Try	to	keep	your	piece	to	aprox	1	
min.		We	do	not	need	you	to	read	title/author	(only	because	it	is	not	listed	on	some	
of	these	exerts)		We	are	giving	you	the	full	pages	so	you	have	more	storyline,	
however	please	only	read	a	portion	of	the	copy	if	it’s	longer	than	1	min.	
	
	
Everyone	
	
Please	send	us	your	page	or	script	number	ASAP	and	any	kind	of	title	listed	on	the	
file	as	soon	as	you	can.		If	you	change	your	mind	on	your	script	it’s	important	to	let	
us	know.		We	will	want	to	follow	along	with	you	so	that	we	can	give	proper	storyline	
feedback.		PRIOR	TO	THE	SHOW	would	save	us	a	ton	of	trouble,	so	try	and	stick	with	
your	choices.		Please	send	us	your	script	choices	by	Sunday	evening	so	we	can	
update	the	call	sheet	for	the	judges!		
	
Your	read	should	stay	around	1	min	–	and	we’d	like	you	to	choose	a	back	up	script	
as	well	from	any	of	the	scripts	so	that	you	are	prepared	for	the	‘Speed	Round’	
	
Your	scripts	will	NOT	be	on	the	screen,	so	you	need	to	have	them	printed	out	or	on	a	
separate	device	other	than	your	recording	device.	
	
Thank	you	so	much	
All	our	best	
The	Get	Mic’d	Team	
	



	
	

NARRATION	#	1	–	BIOVANTA		

 
Direction: Mid-30 to mid-40s. Friendly and conversational  
 
We do not want an infomercial or explainer tone to this video. We don't want it to sound robotic, 
educational, etc.  

 
Copy:  
 
We hear the cough and the sneeze. This is the rhinovirus, the virus 

that causes the common cold. Just one microscopic airborne droplet 

containing rhinovirus can launch an assault on the entire body 

resulting in the symptoms we all know and dread. Endless remedies 

claim to work but they either contain noxious chemicals that 

temporarily suppress the symptoms   or are packed with herbal 

ingredients that sound alluring but hardly do anything.   

Introducing Biovanta, the revolutionary patented, clinically proven 

natural drug that has been shown in numerous studies to be more 

effective on cough and sore throat than all of the leading cold 

products on the market.   Biovanta is exceptionally safe because it’s 

made of 100% natural bioactive ingredients found in common 

foods. Use it to prevent getting sick, Use it at the first signs of the 

symptoms, Use it to get well   Biovanta is your best defense against 

cough and sore throat so that you can spend more time being your 

amazing self. 



 
 

 

 

NARRATION #2 – SUMMARY TOUCHPOINT  
 
 
It’s time for your Summary TouchPoint which will be as simple as 
ABC! During a Summary touchPoint, you might discuss the 
following: 
 
A…Achievement of Priorities. Review and discuss your deliverables 
as well as successes, failures and learnings. What were you able to 
contribute toward your goals and objectives? 
 
B…Your Behaviors and how they align with our Company Values. 
Discuss how you are, or are not yet, achieving your priorities. What 
behaviors are impacting the way you work? What are you hearing 
from your customers or colleagues? 
 
Specifically address the Baker Hughes Values: Grow, Collaborate, 
Lead, and Care, which guide our behaviors every day. Our values 
represent what we stand for and guide how our leaders 
behave. 
 
 <insert Values slide> 
If you are a people leader, review and discuss how you 
demonstrate the values in the way that you lead. 
 
C. Coaching and Career Development. Don’t end the conversation 
without talking about career development! This may be about 
growing in your current job, a development opportunity, and/or 
your 2020 goals. Discuss a challenge or celebrate a success or a 
learning from the year. 
 
  



 
 

NARRATION # 3 – FIDELITY 
	
Participants hire professionals for help with services in their 
everyday lives that they don't have the skill, desire, or confidence 
to do themselves. And most often, those professionals typically 
charge a fee for their services.  
 
Managing retirement assets is not much different. Sure participants 
can increase their savings, but at the end of the day, setting and 
achieving financial goals requires making choices about how much 
to save AND how to invest their assets.  
 
This is where professional investment management can help.  
 
Portfolio Advisory Service at Work, a managed account service, has 
an annual advisory fee that is typically paid for by participants who 
choose to enroll in the service – and it covers the ongoing 
management of their retirement plan assets – including investment 
allocation, monitoring, and rebalancing.  
 
Plus, we’ll provide them with quarterly updates of how they’re 
doing and a detailed annual review.  
 
The fee for all these services is called a plan level gross advisory 
fee. From that gross advisory fee, plan level credits are deducted to 
get to the net advisory fee. That is done so the company does not 
benefit from any investment related revenue generated from any 
Fidelity funds, in which participants' accounts are invested, as well 
as any retained revenue received from nonaffiliated investments 
offered through the platform. The net advisory fee is the fee that 
participants actually pay for the service. 
 
 



	

NARRATION	#	4	–	HPE	ProLiant	
	
Need record-breaking performance without breaking the bank? Then look 
no further than the HPE ProLiant DL325 Gen10 Plus server.  
 
HPE Proliant Gen10 Plus is the intelligent compute foundation for hybrid 
cloud, delivering unmatched automation, security, and workload 
optimization, all delivered as-a-service.  
 
With the introduction of the HPE ProLiant DL325 Gen10 Plus based on 2nd 
generation AMD EPYC, we’re expanding our portfolio to bring our customers 
significantly improved workloadoptimized performance over previous 
generations with: 64 processor cores operating at up to 3.4 GHz (gigahertz) 
9% memory speed improvement operating at up to 3200 MT/s: mega 
transfer per second PCIe 4 offering double the I/O bandwidth; and, 2.4x 
greater storage capacity HPE ProLiant DL325 delivers 2P performance with 
1P economics.  
 
So what does that mean? We took the published SPEC CPU results from a 
competitor’s server with one and then two Intel Xeon Platinum 8108 
processors, and compared them with the results of the HPE ProLiant DL325 
Gen10 Plus server with only a single AMD EPYC 7742P processor, and found 
that the HPE ProLiant DL325 delivered 87% better performance and 36% 
better price performance than the previous 1P and 2P virtualization world 
record holders, respectively.  
 
This secure and versatile single-socket HPE ProLiant DL325 provides you 
with all the power and functionality of industry-standard two-socket servers 
at a fraction of the cost. But, a fraction of the cost doesn’t mean a fraction 
of the performance. 

 



 
 
 
 
 
 
 
 

 
NARRATION # 5 - ROCHE  
	

 
At our company, we provide a holistic, therapeutic approach called 
integrated Personalized Diabetes Management (or iPDM). Our approach 
strengthens the patient care process by integrating digital solutions that 
quickly turn data into meaningful insights.  
 
We do this to facilitate stronger communication and collaboration between 
HCP and patient for more timely treatment decisions. Our iPDM approach is 
enabled by our open ecosystem.  
 
We securely and compliantly bring together relevant patient data from 
blood glucose meters, continuous glucose monitoring systems, smart 
insulin pens, insulin pumps, health & fitness apps and other systems.  
 
By integrating our own and partner solutions into an intelligent platform, 
we can then personalize solutions for people with diabetes no matter where 
they are in the diabetes journey.  
 
The professional interface of our Care Platform will be at the heart of our 
open ecosystem, and it will help HCPs foster faster connections with their 
patients for a more personalized approach to diabetes care.  
 
Our Care Platform will streamline workflows to help the healthcare team 
spend less time gathering data and more time to use the consultation to 
get a better understating of their patients’ needs. These needs include 
actionable insights, efficient consultations, and individualized treatment 
solutions. 



 
 
 
 
 
 
 
NARRATION # 6 – Vein 360  
 

 
Vein Specialists are facing pressures on two fronts.  
 
Reimbursement for endovenous Radiofrequency ablation continues to 
decline while RF catheter costs are on the rise.  
 
Vein specialists are working harder, but earning less, while still trying to 
deliver excellent patient care.  
 
Now there’s a way to relieve some of that pressure and realize significant 
savings: Purchase reprocessed radiofrequency ablation catheters from 
Vein360.  
 
Vein360 is a different kind of company.  
 
Vein360 was created to provide a safe and effective approach to reducing 
the burden of radiofrequency ablation catheter purchase costs on vein 
centers.  
 
By lowering your costs and reducing medical waste, Vein360 can positively 
impact your practice and the environment.  
 
Vein360 has validated its products are clean, sterile, and will perform the 
same as brand-new devices from the original manufacturer. 



 
 

NARRATION # 7 –  
 

Global Technology exists to serve athletes.  
 
These athletes.  
 
And these athletes.  
 
Even these athletes.  
 
Together we are powering a transformation.  
 
In how we serve.  
 
And how we operate.  
 
Because athletes today expect more:  
 
Product is personal. 
 
Content is currency.  
 
Fast is faster. 
 
And every day is digital 
 
For these athletes.  
 
These athletes  
 
And these athletes.  
 
Our CREATE team in GLOBAL TECHNOLOGY transforms how we make our product – 
from innovation, design and development to planning, merchandising, sourcing and 
manufacturing.  SERVE forges unbreakable relationships between consumers and our 
team through focused technology solutions and a global sport ecosystem of product, 
experiences, community and commerce.  MOVE fuels world-class responsiveness in our 
supply chain to deliver what consumers and our business partners want – whether it’s 
product or information – when and where they want it. CORPORATE FUNCTIONS serve 
our teammates, including those at CONVERSE, through connected, automated and 
smart technologies for HR, finance, procurement and our Chief Administrative Office.  
	



	
	
	
	
	
	
	
	
NARRATION	#8	–	DON’T	EXPECT	ANYTHING	ELSE		
	

• The voice over needs to sound casual, quirky and yet informative 
in a friendly funny tone with very light sarcasm.  

	
So, if you’re from the 21st century, you pretty much ‘live’ online.  
(sarcastic tone) And while that’s perfectly normal, (suddenly serious) it’s not the safest. 
(brief pause)  
 
(Spooky) There are some malicious forces at play who are just looking for a chance to 
steal and misuse your SSNs (Social Security Number) and credit card details.  
 
(Sarcastic tone) Although we know how careful you can be with this crucial data it’s 
always better to take precautions, right?  
 
All organizations everywhere are facing an inevitable technology transformation – and 
so are we! (Like the introduction of superheroes) When Data Loss Prevention is used 
alongside other key technologies our data stays in the right hands.  

How does it work? When you’re on the internet, (like mocking the electronic identity) it’s 
your electronic identity that facilitates your access to data. We make sure you are in 
fact, you; and have the access you need. DLP is always active whenever any item is 
stored, moved, or used.  

So every time you upload or share SSN or credit card details with anyone, you might 
see this email that asks you to either review or remove the data for your security. DLP 
will also help with data privacy, ensuring files containing SSNs or credit card information 
are only stored in highly secure locations, (almost in a whisper) accessible to only those 
who are entitled. It’s the system that will inspect the vast data repositories for specific 
data elements to help USF keep all that important data from unauthorized offenders.  

To start off, USF will be protecting Google Drive and Email, so you’ll know when highly 
confidential information is found and what to do with it – just like low fuel indicator on 
your car. 
 
(friendly) We’re here to be a resource in  
safeguarding practices, so feel free to drop by or contact us if you need any help!  
  

	  



 

 

 

COMMERCIAL #9 – Memphis Music  
 
Dirty, dirty, dirty...that's how I feel. Never able to get clean. 

On my clothes, on the sheets, under my nails...under HIS nails 

Does anyone see me…when I wander the streets alone...cold...hungry? 

Does anyone hear me when I cry…by myself...after another dark encounter with a 

faceless stranger? 

But I have to hold it all inside...so I don’t get beat…again...and again 

Does anyone care? When they see me, do they wonder whether I should be out by 

myself, at this time of night 

Dirty...dirty...dirty -- dirt...everywhere 

Can someone like me ever be clean again?  

Can I wash away the filth, the disease, the memories, the fingerprints  

Can I be normal? Is there a world, some parallel universe where I could have friends, go 

to school, have clean clothes, be free to explore, to hope, to dream 

Or maybe this is what I deserve, maybe this is what I’ve earned — at least that’s what 

I’m told.  

So, so dirty...I feel so dirty. It's all around me. 

(shift in tone towards hope / possibility) 

Or maybe tonight, I run — I run like hell. Out the back door. Don't stop. Maybe it 

doesn’t have to be this way. 

Where will I go, who will take me in? I don’t know…I don’t care. If they find me…they'll 

kill me. So what?! I’m already dead 

But if I survive, if I find a place where people don’t want to hurt me – but only help me 

– maybe I can start over 

So tonight, I will run… 

I.    Will.     Run.   I won’t stop… 

Until I find a light that leads me home 



 
 
 
 
 
 
 
 
 
  
 
 

Narration #10 –  
 

We help our customers succeed.  

That’s kept us ahead for over 90 years,   

and in order to stay ahead—how we help customers needs to evolve. 

Just like with our products, we improve services to meet customer expectations. And 
those are shifting. 

Whether shopping online, working in apps or using machine technologies—our 
customers expect easier and faster; and more efficient  
 

The good news is—we’re positioned to deliver on these expectations,  

through a strategic investment in the growth of our Services. 

Together, we’ll work toward an aspirational goal to double Services revenue: from $14 
billion in 2016, to $28 billion by 2026. 

 

It’s a challenge, but it’s also a real opportunity; so let’s talk about what, why and how 
we plan to get there. 

 

Services are defined as value-added capabilities that connect customers beyond the 
iron and across the lifecycle.  

 

Where traditional Service offered parts and labor, with focus on events and what we 
do… 

 

Services go beyond the iron, with focus on the full lifecycle and what we add for 
customers. That seems big, because it is big.  

 

Services include aftermarket parts, remanufacturing, rebuilds, financing, rental, 
analytics, even expert advice and more. 
	
Because of its wide reach, Services doesn’t ‘live’ with any one Caterpillar division, it’s a 
shared initiative all divisions own together, to enable: 
	

 

	
	



	
 
 

NARRATION #11 -   
 
MetOcean Telematics is a leading manufacturer of acoustic scoring systems used for 
gunfire testing and training by the navies around the world.  
 
Our ‘Mobile Acoustic Scoring System’ or MASS is a next-generation gunfire scoring and 
simulation system, equipped with over-the horizon Iridium satellite telemetry. 
 
The MASS system was developed to enable navies to undertake self-conducted Naval 
Surface Fire Support (NSFS) or Naval Gunfire Scoring & Simulation (NGSS) training 
exercises. 
 
The free-floating system consists of a set of six operation buoys, which report acoustic 
event data, point of impact, and precise impact time in real time. 
 
MASS can score every type of ordinance, firing from multiple simultaneous platforms into 
the target range. 
 
The acoustic event data is sent via repeater to the base station receiver simultaneously 
using UHF line-of-sight radio and the over-the-horizon Iridium satellite network which 
allows MASS to measure indirect fire. 
 
The self-contained system is extremely portable, can be easily handled by two 
personnel, and replaces traditional land-based live fire bombardment ranges. 
 
Real-time results can be viewed and analyzed both on-ship and at land-based command 
posts and provide communication virtually worldwide. 
 
MASS is the world’s first NSFS / NGSS range that utilizes the Iridium NEXT constellation 
offering a considerably advanced and flexible state-of-the-art capability to clients 
worldwide.  
 
 



 
 

	
	


